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Good morning Chairman Lopez, Chairman Bing, and members of the Committee
on Housing and the Subcommittee on Mitchell-Lama. My name is Dan Garodnick, and I
am a Member of the New York City Council from the East Side of Manhattan,
representing Stuyvesant Town, Peter Cooper Village, Waterside Plaza, Tudor City, Turtle
Bay and much of the Upper East Side. I thank you for the opportunity to testify today
about preserving affordable housing in New York City, and more specifically, the
Mitchell-Lama laws.

In the past 6 months, we have seen both Starrett City and Stuyvesant Town put on
the auction block for billions of dollars. These two large communities have long been
known for their affordability, their stability, and the fact that they were accessible to
working families. Today, the residents of those two communities are joined in a struggle
that is both real and symbolic to the cause of preserving affordable housing in this City.

In my district, last year, the Metropolitan Life Insurance Company announced that
it intended to sell the 11,200 units of Stuyvesant Town and Peter Cooper Village to the
highest bidder, seeking $5 billion. Stuyvesant Town was built for veterans returning
from World War II and remained entirely under the rent regulation system until 2001
(when the owners began to deregulate apartments). Last summer, however, Met Life
began to pitch it as an opportunity to transform these historically rent stabilized units to a
“market rate master community.”

The tenants were organized, their elected leaders were behind them, and they
decided to compete directly in the marketplace. Partnering with equity investors and
financing sources, we put together a bid of $4.5 billion for the tenants to purchase the 80-
acre property themselves. Our stated goal was the preservation of affordable housing,
and we were unwilling to yield from that purpose. Let me take a moment to thank
Assembly Members Bing and Kavanagh for their unflinching support of that effort.

Despite extraordinary efforts by the tenants to compete with some of the world’s
most significant real estate players, the bid was not selected. Rather, it was sold to
Tishman Speyer for an extraordinary $5.4 billion. And the effects of the sale are already
being felt. The new owner is now aggressively pursuing tenants with notices of non-
primary residence, requests for documentation, and moving vans are a constant fixture on






